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PREFACE

This book helps to understand what it means to basics of
commercial law, students must develop both a foundation
of commercial law and an understanding of the key
section to achieving their knowledge in commercial law. I
wrote this book to provide an empirical study for learning
these necessary skills in a way that emphasizes the
uniqueness of each commercial law section and each
individual concept in commercial law. commercial law
starts with basics of law, contract, agency, guarantee and
surety and law of sale of good. This text emphasizes the
necessary skills in building and maintaining these topic
knowledges in order to make decisions and complete skill
in commercial law —that is the essence of empirical
study of commercial law. The uniqueness of this volume,
An Empirical Study of Commercial Law-A Preliminary
Study, speaks to five fundamental part of Commercial
Law. In this book, learner will discover the unique
dynamics of Commercial Law, the essential skills that
lead to success. By examining groups from each of these
viewpoints, learners come to understand the dynamic
capacity of each commercial activities and their
significance. In essence, the goal of this text is to provide
a toolbox from Meaning and objects, Capacity to contract,
Contract of Agency, Contract of indemnity and guarantee
Law of sale of goods. To start this process, students must
first become aware of their own ways of corporate law in
which it can be improved to enhance study. The emphasis
here is on critical thinking, skills assessment, and
practice.
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